FOR IMMEDIATE RELEASE
DCS Global Appoints Steven Huddleston as CEO
Provider of Patient Access Solutions Plans Rapid Revenue Cycle Innovation and New Market
Expansion
DALLAS, Dec. 10, 2018 -- DCS Global ("the Company"), a leading provider of healthcare
patient access and revenue cycle technology solutions, announced today that Steven
Huddleston has joined the Company as its new CEO. This appointment is part of a broader
strategic plan to rapidly expand the Company's market-leading solutions while introducing new
products and services aimed at improving efficiency and satisfaction across patient access
functions. DCS Global is a portfolio company of Tritium Partners.
Mr. Huddleston most recently served as President, Service Solutions and Chief Client Officer at
nThrive, with revenue responsibility over all growth initiatives and operating responsibility over
all service-delivery functions. Prior to that, he served as Managing Director in Accenture's US
Healthcare Strategy practice, where he led a portfolio aimed at revenue cycle and
reimbursement transformation through the thoughtful deployment of technology solutions and
consumer-driven processes. Notably, Mr. Huddleston also spent 13 years with Hospital
Corporation of America (HCA), where he was instrumental in the creation and launch of
Parallon.
"I could not imagine a better time to join DCS Global as the market faces an unprecedented
need for innovative patient access solutions to address both growing demand for improved
outcomes for patients and sustained financial health for providers," said Mr. Huddleston. "I was
impressed by DCS's commitment to flexible, cloud-based solutions that provide dramatic results
demonstrated by high customer satisfaction and strong industry accolades. I am excited to lead
the Company's effort to aggressively extend the market reach of its solutions."
Mr. Huddleston is a thought leader in the healthcare revenue cycle sector, with a proven record
of guiding companies through periods of rapid growth, innovation and scale. He has worked with
providers across the entire healthcare industry – from single-practice providers, to large
academic medical centers, to global for-profit institutions – as these providers seek to change
revenue cycle practices through broad-scale transformation that improves yield and growth.
"We are thrilled to welcome Steven to help lead our growing organization," said Manoj Chhabra,
co-founder, President and Chief Innovation Officer of DCS Global. "We are confident in Steven's
ability to lead the Company while we work together to advance our leading solutions and to
ensure our clients continue to receive exceptional support and outcomes," said Babita Jain, cofounder and Chief Operating Officer of DCS Global.
Matt Bowman, Managing Partner of Tritium Partners, added, "Following our recent investment in
DCS Global, we are thrilled to have Steven leading this next phase of the Company's growth.
We conducted an extensive search to find the right executive with the requisite expertise,
passion, and commitment to excellence for this exciting time as DCS extends its market
awareness and product leadership."

About DCS Global
DCS Global provides software and solutions to help healthcare providers maximize revenue and
reduce inefficiencies throughout the revenue cycle. The company's innovative platform iPAS
(Integrated Patient Access Solutions) is designed to enhance reimbursement and collection
early on in the revenue cycle by increasing the quality of patient registrations, maximizing point
of service payments, and using cloud-based technology to facilitate electronic collaboration
between the patient, provider, and payer. With over 200 hospitals using its solutions, including
large and small systems, academic medical centers, independents, and physician groups, DCS
Global is uniquely positioned to improve the revenue cycle for all healthcare providers. Learn
more at www.dcsglobal.com.
About Tritium Partners
Founded in 2013, Tritium Partners is a private equity firm focused on companies with
exceptional growth potential. For over sixteen years, the founders of Tritium have deployed over
$800 million of equity capital while partnering with talented founders and executives to build
market-leading companies. Tritium’s approach emphasizes creating long-term value through
strategic growth initiatives and acquisitions, with a focus on Internet and information services,
supply chain and logistics, and financial and business services. For more information, please
visit www.tritiumpartners.com
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